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B. [bookmark: _Toc342056397][bookmark: _Toc342565889]Key Accounting Data and Financial Indicators for the past three years
1、 Key Accounting Data
Unit: CNY
	Key accounting data
	2026 H1
	2025 H1
	Change  
over the 
corresponding 
period last 
year (%)

	Revenue
	10,114,704,705.86
	7,087,860,729.92
	42.70

	[bookmark: _Hlk199242464]Net profits attributable to shareholders of the listed company
	1,451,879,417.30
	1,055,331,469.87
	37.58

	Net profits attributable to shareholders of the listed company after deduction of non-recurring gains and losses
	1,312,020,757.92
	992,110,848.63
	32.25

	Net cash flows from operating activities
	1,798,537,897.57
	1,223,116,085.18
	47.05

	
	30 June 2026
	31 December 2025
	Change  
over the 
corresponding 
period last 
year (%)

	Net assets attributable to shareholders of  the listed company
	21,403,971,337.65
	20,433,598,297.71
	4.75

	Total assets
	54,485,715,824.39
	46,270,705,774.50
	17.75



2、 Key Financial Indicators

	Key Financial Indicators
	2026 H1
	2025 H1
	Change  
over the 
corresponding 
period last 
year (%)

	[bookmark: _Hlk199242484]Basic earnings per share (CNY/share)
	0.69
	0.49
	40.82

	Diluted earnings per share (CNY/share)
	0.69
	0.49
	40.82

	Basic earnings per share after deducting non-recurring gains and losses (CNY/share)
	0.62
	0.46
	34.78

	Weighted average ROE (%)
	6.89
	5.58
	Up 1.31

	Weighted average ROE after deducting non-recurring gains and losses (%)
	6.24
	5.25
	Up 0.99


C. [bookmark: OLE_LINK12]Discussion and Analysis of Business Situation Operations
Since 2026, the global energy‑transition drive has continued to fuel explosive demand for electric vehicles (“EVs”) and energy‑storage (“ESS”) markets, with exports of EVs, ESS and battery‑related products maintaining rapid growth. Specifically, on the domestic front, policies to boost new‑energy‑vehicle (“NEV”) consumption have been continuously implemented, sustaining high NEV penetration. Export businesses have grown rapidly as overseas market demand increases. The roll‑out of capacity‑based tariff mechanisms has transformed the ESS market from mandatory energy‑storage allocation to market‑return‑driven development, triggering explosive growth in ESS installed capacity. In overseas markets, wind and solar power generation in Europe exceeded fossil‑fuel generation for the first time, mandating accelerated ESS project development. The US market has maintained robust demand driven by large‑scale ESS installation sprees and AI‑enabled energy‑storage deployment. Emerging markets shifting towards diversified energy supplies have seen surging demand for EVs and ESS, with accelerated industrial‑chain development. On the supply side, capacity‑utilisation rates of major global battery manufacturers have hit all‑time highs. The effective capacity build‑out of domestic battery supply chain has lagged behind, tightening supply of ESS cells, upstream materials and equipment. In certain segments including anode materials, PVDF and base films, prices have trended upward amid raw‑material cost impacts and industry supply‑demand imbalances. Sub‑sectors of new‑energy lithium‑ion batteries have entered a boom cycle characterised by “rising volume alongside rising prices”.
During the reporting period, the Company seized market opportunities. Building upon full utilisation of existing production capacities, the Companyaccelerated capacity expansion, improved capacity utilisation, pursued cost reduction and efficiency enhancement, delivered optimised product portfolios for customers and speeded up response to client requirements. All major products have achieved shipment growth with steady improvement in profitability. For the reporting period, PTL recorded revenue of RMB10.12 billion, representing a year‑on‑year increase of 42.70%, and net profit attributable to owners of the Company of RMB1.45 billion, representing a yoy increase of 37.58%.
 (I) New‑Energy Battery Materials and Services
During the reporting period, revenue generated from the new‑energy battery materials and services business reached RMB7.91 billion (before intra‑group transactions elimination). Details of each business segment are set out below.
 1. Separator Materials and Coating Processing
 (1) Coating Processing
In H1 2026, the coating‑processing volume (sales volume) totalled 7.95 billion square metres, representing a  yoy increase of 66.47%, accounting for approximately 36.45% of global new‑energy‑battery wet‑separator shipments of 21.80 billion square metres, representing a further breakthrough in market share, Benefiting from robust incremental end‑market demand for EVs and ESS as well as rising penetration of wet‑process separators in ESS applications, incremental capacity deliveries were completed on schedule at PTL’s production bases in Ningde (Fujian), Liyang (Jiangsu), Zhaoqing (Guangdong) and Qionglai (Sichuan) in response to customer requirements. Business growth continued to outpace industry growth rates.
During the reporting period, the Company’s new coating technique has entered into stable mass‑production stage, delivering advanced process‑technology and cost‑optimisation solutions for downstream customers. Deployment of automation solutions and AI automatic‑inspection systems for warehousing, material handling and loading/unloading has driven PTL’s gradual transition from automated to intelligent manufacturing. Business scale effects kept emerging. Improved per‑capita production efficiency and shorter production lead‑times sustained relatively stable unit profitability for the coating‑processing business. In H2 2026, the Company will prioritise accelerating base‑film capacity construction to achieve synergistic market‑share growth for both base‑film and coating‑processing operations.
Regarding overseas‑business expansion, the Company made breakthroughs in obtaining overseas customers. Sales to clients in Southeast Asia and Europe grew materially during the reporting period, laying solid technical and customer foundations for its future global‑business expansion.
 (2) Base Films
Against a backdrop of sustained robust downstream demand, average capacity‑utilisation rates across the base‑film industry remained elevated. Leveraging late‑mover advantages from self‑developed production lines, the Company recorded base‑film shipments of 1.03 billion square metres in the reporting period, increased 94.69% comparing to the same period of last year. Benefiting from PTL’s rare in‑house equipment supply capability and long‑term iteration expertise for base‑film manufacturing equipment, and to address insufficient self‑supply of base films, PTL has launched and pressed ahead with two projects supported by customers: a 2.0‑billion‑square‑metre‑per‑annum integrated base‑film‑and‑coating project and a 7.2‑billion‑square‑metre‑per‑annum base‑film capacity project at Sichuan production base. As at present, the 2.0‑billion‑square‑metre integrated base‑film‑and‑coating project is under equipment installation, while the 7.2‑billion‑square‑metre base‑film project is in the construction phase. PTL expects to add 2.0 billion, 3.2 billion and 4.0 billion square metres of new base‑film capacity in end‑2026, end‑2027 and Q1 2028 respectively. PTL’s base‑film self‑supply ratio will gradually rise, targeting 30% by 2028.
During the reporting period, amid overall tight separator‑market supply and limited incremental industry capacity, PTL implemented moderate price increases for selected downstream customers to offset rising raw‑material costs, keeping average unit profitability of base‑film products generally stable.
In terms of new‑product development, certification work for PTL’s 5 μm high‑strength base‑film products with downstream battery customers is being accelerated, with small‑batch shipments realised. R&D for other new products is also advancing at pace. PTL will fully cater to differentiated product requirements of downstream customers across diverse scenarios, delivering product‑and‑business innovation together with enhanced value contribution and customer stickiness.
 (3) Current Collectors and Composite Current Collectors
For composite copper foils, PTL has completed product development. While meeting conventional battery kinetic and electrochemical‑performance requirements, PTL has achieved 4C fast‑charging capability, with a 20% cost reduction and an over 50% weight reduction compared to traditional copper foil. Meanwhile, PTL continues to iterate process‑technology routes to help downstream customers resolve cost‑efficiency challenges. For composite aluminium foils, PTL adopts parallel development of multiple process routes, actively supporting downstream customers in testing and application of composite‑aluminum‑foil products to satisfy new requirements for flame retardancy, aluminium‑layer reliability and other performance metrics across diverse scenarios.
 2. Anode Materials
In H1 2026, sustained robust downstream demand and tight supply within the anode‑material industry pushed PTL’s anode‑business order volume to an all‑time high. PTL’s production bases in Jiangxi, Shandong, Inner Mongolia and Liyang operated at full capacity and delivered major sales increments. Capacity‑utilisation rates for Phase‑I of the 100 kt‑per‑annum anode project at Zichen (Sichuan) have trended upward with smooth capacity ramp‑up progress. During the reporting period, PTL’s anode‑material sales volume reached 95.2 kt, a year‑on‑year increase of 37.45%.
In Q1 2026, process optimisation, graphitisation technical retrofits, power‑supply‑curve refinement and successful commercialisation of new products enabled sound cost control and reasonable profitability for PTL. Nevertheless, driven by rising global crude‑oil and shipping prices, raw‑material costs for needle coke and petroleum coke kept climbing. Coupled with capacity‑ramp‑up phases at Zichen (Sichuan), PTL faced certain challenges in anode‑material cost control in Q2. Starting from June, PTL mitigated raw‑material cost shocks together with downstream customers via product‑price increases and pricing‑mechanism adjustments. Profitability of the anode‑material business has gradually improved alongside rising capacity‑utilisation rates at Zichen (Sichuan).
For long‑term cost optimisation, newly‑built production capacities incorporate large‑chamber furnaces, innovative graphitisation charging methodologies and temperature‑control technologies in graphitisation processes, substantially lifting per‑unit graphitisation output and materially reducing unit capital expenditure. Adoption of new‑process routes and novel continuous‑type equipment is expected to deliver notable cost controls for granulation, carbonisation and other production stages.
 3. Functional Materials
 (1) PVDF
The overall supply across the PVDF industry remained persistently tight in H1 2026. To satisfy strong downstream customer demand, PTL increased lithium‑battery‑grade PVDF shipments to 26.7 thousand tones (excluding fluorochemical compounds) via improving capacity‑utilisation rates and collaborative manufacturing arrangements, representing a year‑on‑year increase of 90.22%, outpacing average industry growth rates. Meanwhile, PTL is expanding capacity through accelerated technical retrofits and new‑project construction to further increase market share going forward.
During the reporting period, higher R152a (PVDF feedstock) prices and incremental unit costs attributable to third‑party collaborative manufacturing lifted per‑ton production costs for PVDF. Nevertheless, supported by price increases for PVDF in selected niche segments, overall profit growth for PTL’s PVDF business remaine d robust.
In new‑product development, the Company is accelerating R&D of high‑adhesion PVDF grades tailored for downstream high‑compaction‑density systems. Such products are expected to meet customer requirements for binding strength and slurry stability while lowering per‑unit consumption and delivering innovative solutions. In parallel, the Company, together with its associated company Sichuan Indigo, has developed new PAA dedicated for coating applications. It features high compatibility with PVDF and can markedly enhance chemical resistance and electrolyte wettability.
 (2) Ceramic‑Coating Materials
Responding to shifts in downstream customer demand for boehmite products, PTL has secured new customer wins in ultra‑thin‑separator coating and electrode‑coating segments while meeting internal coating‑material requirements.
[bookmark: _GoBack]In terms of cost control, the release of incremental capacity has strengthened scale effects, further lowering unit energy and labour costs, with gross‑profit margins for unit‑products steadily recovering.
In terms of new products, our breakthroughs in PTL’s ultra‑fine‑alumina new grades are expected to better satisfy downstream product requirements in surface modification, particle‑size distribution and specific‑surface‑area performance.
 (II) New‑Energy Automation Equipment and Services
During the reporting period, the sales of automation‑equipment‑and‑services totaled approximately RMB2.6 billion (before intra‑group transaction elimination), increased more than 40% comparing to the same period of last year.
Since 2026, benefiting from booming global new‑energy‑battery‑market demand and sustained capacity‑expansion requirements from downstream cell manufacturers, we are among the few automation‑equipment enterprises in the industry and are capable of delivering full‑turnkey‑line solutions. Total new‑order intake for PTL during the reporting period exceeded RMB4.1 billion (excluding internal orders), representing approximately 100% year‑on‑year growth. As at 30 June 2026, the amount of orders on hand for equipment‑related businesses is approximately RMB8.8 billion (excluding internal orders). Going forward, as the automation‑equipment contracts were accomplished gradually, such equipment orders will be progressively converted into operating revenue, underpinning sound future growth for the automation‑equipment business.
At present, the sale orders have characteristics of large value and short deliverable period, which poses new challenges for PTL’s project‑execution teams. The Company is fully committed to fulfilling customer‑specified project deliverables through multiple measures: raising in‑house component manufacturing ratios, increasing outsourcing of non‑core spare parts together with quality‑control oversight, and optimally allocating installation‑commissioning and procurement‑coordination personnel to shorten lead‑time.
During the reporting period, KATOP,  the automation‑equipment‑business platform of the Company, submitted application documents for public share‑offering and listing to the Beijing Stock Exchange (“BSE”) in June, which were formally accepted.
 (III) CAAS electrode processing (“CAAS”)
Since 2026, the Company captures the market development opportunities in CAAS business and achieved major breakthroughs in customer acquisition. Electrode‑processing volume (sales volume) exceeded 20 million square metres, representing a yoy increase of nearly 70%. The Company’s product offerings cover prismatic‑battery (including lithium‑ion and sodium‑ion‑battery) and cylindrical‑battery customers, with capacity‑utilisation rates maintained at healthy levels.
To further satisfy downstream customer requirements, PTL is fully commissioning the existing 8 GWh capacity while actively constructing an additional 8 GWh CAAS production capacity. Profit structures are being optimised via refined operations and process upgrades. On the one hand, refined management maximises overall‑equipment efficiency and optimises cost structures. On the other hand, technical innovations for coating equipment (higher speed and wider width), automated slurry‑preparation deployment and process iteration comprehensively lift production efficiency.
The Company’s CAAS business is poised to deliver customised supplementary production capacity for downstream customers and grow alongside emerging participants in lithium‑ion‑battery, sodium‑ion‑battery and large‑cylindrical‑battery markets, forming a more flexible specialised‑division‑of‑labour model. The Company will leverage differentiated process‑technology capabilities to build an upstream industrial‑chain ecosystem.
D.  Analysis of Core Competitiveness during the Reporting Period
 (I) Integrated‑Strategy‑Driven Strong Product and Service Competitiveness
In the field of coated‑separator, the Company is the only enterprise with a closed‑loop integrated industrial ecosystem covering “processes, equipment and materials” in the world. It possesses comprehensive competitive advantages in coating‑technology innovation, production efficiency, cost performance and quality stability. In functional‑materials segments, it holds top domestic market shares for PVDF and PAA (an associated company), alongside globally leading self- sufficiency ratios for alumina and boehmite. In base‑film operations, it has achieved self‑control over base‑film‑manufacturing equipment through proprietary integrated design, with long‑term equipment‑iteration capabilities highly recognised by downstream customers. Leveraging the integrated layout of “base separator films + coating materials + base film equipment”, the Company is able to deliver long‑term cost‑control solutions for downstream customers and drive industry‑wide cost reduction and efficiency enhancement, securing durable comprehensive competitiveness.
The Company has also implemented integrated‑process layouts for anode‑material production. Multiple continuous‑production and automated‑powder‑transfer processes are deployed at Sichuan base, bringing innovative upgrades to environmental‑friendliness, safety, energy‑saving‑and‑emission‑reduction, intelligence and digitalisation in anode‑material manufacturing. Its proprietary innovative graphitisation‑temperature‑control technology drastically shortens graphitisation cooling cycles and delivers substantial improvements in per‑unit output for graphitisation workflows. The Sichuan anode‑material production base is expected to become a benchmark facility for next‑generation anode‑material.
 (II) Platform‑Strategy Exploiting Synergistic Advantages of “Materials + Processes + Equipment”
PTL consistently adheres to its corporate vision: “Advance boundaries via material innovation; shape the future through intelligent manufacturing”. PTL boasts robust R&D teams for battery materials and automation equipment together with battery‑industry specialists. Drawing on profound understanding of new‑energy‑battery electrochemical systems, years of intensive R&D investment and forward‑looking platform‑strategic deployment, PTL has built comprehensive solution capabilities rooted in underlying‑technology synergy and oriented towards customer requirements, transcending pure product‑level competition. PTL has established a collaborative‑empowerment service system covering customers’ full product lifecycles. Beyond physical‑product supply, PTL delivers highly‑customised processes and solutions for clients, forming hard‑to‑replicate core competitiveness.
Self-developed equipment capabilities and iterative advancements in materials and process technologies have endowed the Company with greater product customization capability and shorter response cycles, further deepening customer stickiness and providing stable outlet through which long-term strategic orders are absorbed.. The Company has consistently maintained a comprehensive competitive advantages in product quality, cost‑efficiency and speed of technological evolution by virtue of the ecosystem moat built on its self-driven growth.
 (III) Technology and R&D Advantages
As a platform-based enterprise delivering battery‑material and process solutions, the Company closely tracks new‑energy‑industry trends and market demands, proactively positions itself in frontier technology fields in line with its corporate strategy, and continuously drives innovation.. As at 30 June 2026, the Company and its subsidiaries held a cumulative total of 1,918 patents covering key segments of core businesses including coated separators, anode materials and automation equipment, enabling comprehensive solution delivery for customers. Leveraging industry‑leading R&D‑and‑manufacturing systems, the Company’s subsidiaries have obtained numerous honours, including National High‑Tech Enterprise, National Specialised, Refined, National “Little Giant” Enterprise (specialized, refined, differentiated and innovative), provincial‑level Specialised, Refined, Differented and Innovative SMEs in Jiangsu, Guangdong and Jiangxi, Fujian Provincial Science and Technology “Little Giant” Enterprise, Jiangsu and Guangdong provincial‑level Industrial‑Design Centres, Jiangsu Provincial First‑Set Major‑Equipment recognition, GGII Golden Globe Award, and strategic‑preferred and excellent supplier recognitions from industry leading customers.
 1. New‑Energy Battery Materials and Services
 (1) Separator‑Materials and Coating‑Processing Business
The Company is the world’s most efficient base‑film manufacturer, with self‑developed equipment delivering industry‑leading productivity. Presently, base‑film equipment deployed for mass‑production achieves single‑line output of 300 million square metres per annum. The next‑generation equipment is planned for single‑line capacity exceeding 500 million square metres per annum, with materially superior unit‑capital‑expenditure performance versus industry peers.
The Company is the world’s largest independent coated‑separator processor. Its self‑developed coating equipment achieve world‑leading productivity and automation levels. During the reporting period, high‑speed coating‑equipment running above 300 m/min is under development and validation, with breakthroughs realised for novel advanced processes. Through multi‑level hybrid innovation in materials and processes, the Company has achieved continuous performance improvement in coated separators that transcends any single chemical system, and is capable of delivering a matrix of high‑precision coated products as well as  differentiated coating‑solutions adaptable to diverse coating‑material systems.
The Company’s aluminium‑laminated‑film have achieved mass shipments within consumer‑electronics applications, with product‑certification work ongoing for low‑power‑battery scenarios. The Company has completed domestic‑localisation development for raw materials, equipment and processes associated with a aluminium‑laminated‑film. Certain product‑performance metrics surpass overseas competitors, delivering notable comprehensive‑cost advantages.
 (2) Anode Materials
The technical team of the Company possesses profound theoretical expertise in carbon‑based materials, with product‑R&D capabilities enabling rapid response to diverse‑application‑scenario and performance‑specification requirements from customers. Leveraging product characteristics such as high capacity, high compaction density, low expansion, long cycle life and fast‑charging, the Company holds a leading position in the global mid‑to‑high‑end consumer‑electronics and power‑battery segments. The Company delivers industry‑leading performance metrics for integrated‑solutions covering biomass‑derived graphite, silicon‑carbon materials, hard carbon and single‑walled carbon nanotubes. The new fast‑charging‑anode meets 6C fast charging performance requirements, and can achieve 8‑10C fast‑charging performance when deployed with in‑house binders. Relevant products have obtained certification and mass‑shipping approvals from multiple customers. The biomass‑graphite products exhibit superior cycle‑life performance and lower expansion than natural graphite at 45 °C, with the potential to bring a “negative‑carbon‑footprint” solutions for graphite‑anode industries. Spherical‑silicon‑anode products achieve industry‑leading metrics for capacity and initial‑coulombic efficiency. Diversified hard‑carbon‑anode products using feedstocks such as biomass, resin and anthracite coal are poised for mass‑scale deployment in sodium‑ion‑battery applications.
 (3) Functional Materials
The Company has long‑standing expertise in new‑energy‑battery‑functional‑material segments, with deep insights into manufacturing processes, product performance and market demand. It has developed and mass‑produced next‑generation ceramic materials including ultra‑fine alumina, ultra‑fine boehmite and fibrous boehmite for ultra‑thin‑separator‑coating applications, enriching the Company’s product portfolio and downstream‑application coverage.  The Company’s lithium‑battery‑grade PVDF delivers leading product performance, well‑suited to downstream high‑compaction‑density‑system requirements for binding strength and slurry stability, helping customers achieve cost control via more efficient material consumption. Breakthroughs have been achieved in ternary‑binder technologies, with product‑performance comparable to overseas counterparts. Water‑based binders co‑developed with associated company Indigo Electric exhibit prominent competitive advantages in binding strength, dosage, heat resistance and electrolyte wettability, effectively strengthening the product competitiveness in separator‑coating and anode‑material businesses.
 2. New‑Energy Automation Equipment and Services
The Company attaches great importance to equipment R&D and technology reserves, and has achieved coverage of major key equipment spanning from new‑energy‑battery‑material production through battery‑manufacturing workflows. It is  committed to deliver intelligent‑process‑equipment solutions for global new‑energy‑industry customers.
For front‑end new‑energy‑battery‑manufacturing equipment, highly‑self‑developed high‑speed double‑sided electrode‑coating machines maintain leading performance in speed, width, efficiency, drying technology, precision control and inspection. Stable mass‑production and deliveries are achieved for equipment with 1,600 mm maximum web width, alongside adaptive turret mechanisms for web‑roll lengths ranging from 1,050 mm to 1,750 mm and high‑precision coating rollers. For mid‑and‑back‑stage equipment, electrolyte‑injection machines adopt integrated “injection + soaking” design with full‑scenario serialised‑product layout, comprehensively covering prismatic and cylindrical mainstream‑cell form‑factors. Hot‑compression stacking‑machine development continues to hit key milestones. For solid‑state‑battery equipment, phased progress has been made in dry‑electrode technologies with delivery and acceptance of dry‑electrode‑manufacturing equipment completed.
For new‑energy‑battery‑material‑manufacturing equipment, the self‑developed wet‑process base‑film‑production equipment of the Company enables high‑speed stable manufacturing, with ongoing iteration towards higher speeds and wider web widths. The hundred‑kilogram‑scale CVD fluidised‑bed equipment for silicon‑carbon‑anode production has stabilised, with process‑equipment being made in tandem with material upgrades and iterations. Composite‑current‑collector‑manufacturing equipment development has been completed, with continuous refinement supported by product‑testing activities.
Drawing on profound industry‑experience accumulation and sharp technical insights, the Company continuously extends application of its existing technology system to emerging sectors, building robust technology‑reserve portfolios for fuel‑cell and perovskite‑solar‑cell equipment.
 (IV) Market‑Resource Advantages
As a platform‑based enterprise providing key‑battery‑materials and automation‑equipment solutions, the Company’s major products have gained wide market recognition. The Company has built a solid brand reputation and customer base in the global mid‑to‑high‑end lithium‑battery markets. Diversified and differentiated product portfolios together with integrated‑service offerings satisfy customer needs and build customer stickiness. The Company actively pursues global‑market coverage for power‑battery, ESS and consumer‑electronics‑battery customers to lift market shares. It maintains long‑term sound cooperation with major battery manufacturers and vehicle OEMs including CATL, LG Energy Solution, Samsung SDI, ATL, BYD, CALB, REPT Battero, Sunwoda, COSMX, EVE Energy, Ganfeng Lithium, Wuhan Chuneng, Geely Auto, Volkswagen Group and China Automotive New Energy across R&D, product‑certification and quality‑management workflows.
 (V) Team Advantages
The Company has strong R&D teams for battery‑materials and automation‑equipment as well as battery‑industry specialists. The management team possesses deep industrial resources and technical backgrounds, maintaining high sensitivity towards new‑energy‑industry‑development trends and market demands. Forward‑looking R&D layouts are implemented for new products, technologies and processes, with corporate‑strategic objectives efficiently executed in product‑direction planning and operational‑strategy formulation. Meanwhile, the Company values and nurtures talent, implementing scientific talent‑incentive policies, work‑allocation frameworks and team‑building mechanisms. Synergistic management models spanning membrane‑materials‑and‑coating‑processing, anode‑materials and automation‑equipment businesses improve human‑resource synergy efficiency, forming PTL’s unique core‑cohesion and team‑related competitive strengths. 
E. Shareholdings of the Top Ten Shareholders
	[bookmark: _Hlk199343731]Shareholdings of the Top Ten Shareholders 

	Shareholder 
(full name)
	Changes during the Reporting Period
	Closing number of shares held
	Proportion(%)
	Restricted Shares
	Shares Pledged, Marked, or Frozen

	
	
	
	
	
	Share Status
	Number of shares

	Liang Feng
	
	531,510,881
	24.79
	
	In pledge
	153,110,000

	Ningbo Shengyue Venture Capital Partnership (Limited Partnership)
	
	230,261,325
	10.74
	
	none
	 

	Ningbo Kuoneng Venture Capital Partnership (Limited Partnership)
	
	199,799,546
	9.32
	
	none
	 

	Chen Wei
	
	176,698,100
	8.24
	
	none
	 

	HKSCC
	12,243,668
	78,582,212
	3.66
	
	none
	 

	Qi Xiaodong
	
	37,990,000
	1.77
	
	none
	 

	Han Zhongwei
	450,000
	11,323,988
	0.53
	
	In pledge
	5,000,000

	China Construction Bank Corporation Huaxia Energy Innovation Equity Securities Investment Fund
	-9,302,527
	9,761,799
	0.46
	
	none
	 

	Liu Fang
	190,400
	9,366,333
	0.44
	
	none
	 

	China Life Insurance Co., Ltd. - Traditional - General Insurance Products -005L-CT001 Shanghai
	2,129,281
	9,160,455
	0.43
	
	none
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